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Financial Analysis By: Mark Papuzza – Information Technology

Company Profile as of 2/18/2015
Market Price: $23.23
Industry: Internet Software and Services
Market Cap: $276.06M
52-Week: $16.36-28.82
Beta: 1.1

Thesis
-Unique Proprietary Databases
-Subscription Business Model
- Financials: Increasing revenue, increasing EBITDA margins, no debt
- Significant Growth Opportunities
I am recommending a buy on Reis, Inc. because I am confident that these theses will contribute to the growth of the stock to
the target price of $28.00. In a real estate market that is growing in size and complexity, Reis offers a carefully constructed and
maintained database that provides real estate professionals with up to date and accurate information and analytical tools. Their
subscription based business model allows them to maintain their customer base and work with them to improve their services,

in turn bringing more subscribers in. Along with their growing revenue margin, EBITDA margin, and potential growth
opportunities, the stock price should grow to the target price of $28.00.

Company Overview
Reis, Inc., through its subsidiary, Reis Services, provides commercial real estate market information and analytical tools to real
estate professionals in the United States. It maintains an exclusive database which provides information on commercial
properties, such as apartment, office, retail, warehouse/distribution, flex/research and development, self-storage, and seniors
housing properties in the metropolitan markets and neighborhoods. Real estate investors, lenders, and other professionals
utilize the data from the database to make the best buying, selling, and financing decisions possible. The company’s products
provide online access to their database of commercial real estate information and analytical tools designed to facilitate debt
and equity transactions, and ongoing asset and portfolio evaluations.

Management
Reis, Inc. is led by their CEO Lloyd Lynford. He has been in charge since the company’s creation over thirty years ago,
proving his dedication and commitment to it. Reis co-founder and Executive Vice President Jonathon Garfield has also been
with the company since it began. Their experience in the real estate market can be viewed as a huge plus to the value of this
company. Rounding out management is Vice President/Chief Financial Officer Mark Cantaluppi, a Villanova graduate and
certified public accountant. Besides their long term experience with Reis, perhaps the most notable aspect of the management
team is their investment in the company. Management owns 22.41% of the company’s stock. They care greatly about the
movement of the stock, because it directly effects their own financial situations. Shareholders should feel confident in this
stock because of the confidence and trust the management team has in it.

Unique Proprietary Databases
Reis, Inc. maintains three highly developed databases that provide information on property performance, new construction
and sales comparables. On a daily basis, Reis surveys and receives data from building owners, leasing agents and managers.
The databases are unique due to several key characteristics, such as breadth, geography, depth, history, and frequency. As for
breadth, the database covers six property types which include apartments, office, retail, warehouse, research and development
and self-storage properties. As for geography, the database covers up to 275 of the largest U.S. metropolitan commercial real
estate markets, and over 6,800 isolated market areas with submarket boundaries proprietary to Reis. As for depth, it provides
real estate professionals with accurate and up to date information that is essential for their work. This information includes,
but is not limited to, occupancies, rents, rent discounts, tenant improvement allowances, lease terms, expenses, buyer, seller,
purchase price, capitalization rate, financing details, etc. As for history, the databases contain data from up to 34 years through
numerous cycles of economic/market peaks and troughs. As for frequency, the databases provide information in a timely
manner. The market reports are available monthly or quarterly, while sales comparables and new, critical information is
updated daily. Reis is continually working to expand these databases, specifically by adding more coverage of new areas.
Having strong relationships with thousands of data sources, combined with their solid reputation in the industry, the database
should continue to improve and fit the needs of real estate professionals everywhere.

Subscription Based Model
Reis, Inc. has approximately 1,000 subscribers to the “Reis Subscriber Edition,” which is their primary web-based delivery
platform for their market reports. The annual subscription fee costs between $35,000-$40,000, but depending on usage and
what the subscriber is entitled too, the fee can surpass $1,000,000. A large percentage of Reis’s revenue can be credited to
their large subscribers. These large subscribers include banking institutions, property owners, brokers, lessors, builders,
pension funds, insurance companies, developers, and government institutions. Reis’s revenue model is predominantly based
on these annual subscriptions. The contracts they have with their subscribers guarantee steady revenue – and combined with
their high renewal rates provides an explanation for their growing revenue year by year. Reis controls more submarket

information both by property type and geography than any of its competition. Their information is thorough and accurate,
and so subscribers will have an easy decision to make when it is time to renew their subscription. The subscription based
model has been very successful for Reis, and they will continue to keep their current subscribers content as well as bring in
new subscribers.

Financials
Reis, Inc. has a very attractive balance sheet, especially when viewing their revenue growth, EBITDA growth, and net debt.
Their revenue has seen continual growth year by year, as illustrated in the chart below. Their most recent earnings call posted
the best third quarter results in the company’s history, and reported revenue growth at 19.2% for the quarter, consistent with
the growth they have been seeing over the years. Also shown in the chart below is the company’s growing EBITDA margin.
This proves that Reis is becoming a more profitable company, as they are finding ways to eliminate operating expenses that are
eating into their bottom line. The growth in the EBITDA margin has generated value for shareholders, and is expected to
continue to do so. In the company’s latest earnings call, Lynford acknowledged the historic growth rates they have achieved,
and stated that they plan to continue this growth. Another prominent aspect of Reis’s financials is their net debt. As
illustrated below, the company possesses more cash than debt. The fact that they have enough liquidity to cover their
liabilities should be very encouraging to investors. Reis is proud of its debt-free balance sheet, and will work to keep it that
way.

Significant Growth Opportunities
In order to sustain the growth they have achieved, Reis has several plans to adapt to market trends to keep the company
moving forward. One of their primary opportunities lies in content expansion. A short-term goal in this field is to take
advantage of the senior housing facilities sector. In May of 2015, coverage will expand by an additional 86 submarkets in 53
cities. The new coverage of independent living, assisted living, memory care and skilled nursing senior housing facilities is a
sector that is in demand, and Reis will provide the information desired by senior housing investors. Following their expansion
into the senior housing sector, Reis’s next priority is expanding into the student housing sector. Potential additions after these
two sectors include data centers, hotels and land. Reis is confident that no competitors can support better analytical products
than they have. In order to increase the gap between themselves and the field they will enhance their products, specifically
Mobiuss, in the short-term. They recently updated their Mobiuss product to feature interactive real-time credit and market

analytics, and are working to use granular data when analyzing real estate trends and credit risk. The real estate market is
growing in size and complexity, and Reis appears to be keeping up with the game.

Conclusion
I am recommending a buy on Reis, Inc. because their consistent financial growth should continue as a result of their unique
databases, subscription business model, and their actions to grow and adapt to market trends. Reis is an industry leader in
providing real estate information, with a management team that is both experienced and very invested in the company
themselves. Owning 22.41% of shares, Reis management demonstrates great faith that their stock price will rise, and investors
should feel confident about that.
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