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$25.50 - $45.45 

0.93 

  Positive cash flow and strong financials while 

funding late stage clinical trials 

 Continuous sales growth of existing products  

 Strong  early and late stage pipeline  

  

Company Description:   

  

Acorda Therapeutics, Inc. is a biopharmaceutical company founded by Ron Cohen in 1995. The company headquartered 

in Ardsley, New York, identifies, develops, and commercializes novel therapies for neurological disorders in the United 

States. The company markets three different drugs at the moment, through direct sales in the US and through licensing 

agreements in Europe, Asia, and the Americas. Acorda’s main product is Ampyra, which improve walking capacities of 

people suffering for Multiple Sclerosis. The firm is also involved in both early and late stage development of treatments 

for neurological disorders such as Parkinson’s disease or epilepsy. 
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Thesis 

 

Acorda Therapeutics Inc, has been showing continuous 

revenue growth for more than ten years. The company 

has been cash flow positive for the past three years and 

has a strong and healthy balance sheet, even while 

financing three late stage and three early stage clinical 

trials. Moreover, Ampyra that currently account for about 

89% of Acorda’s revenue is doing very well. The sales 

volume increases significantly every quarters and the drug 

became a standard of care. Acorda owns five patents 

protecting Ampyra until 2027. The market forecasts are 

also positive for Acorda as the Multiple Sclerosis market 

is growing tremendously, especially in western countries, 

and as the number of people affected by neurological 

diseases is growing in general as it is today easier and 

easier to detect them. 

 

A buy of Acorda Therapeutics Inc. is therefore 

recommended with a one-year target price of $51.88. 

Currently trading at $28.19, it has an upside potential of 

38.79%. 

 

Product Portfolio  

 

Acorda therapeutics identifies develops and markets 

therapies that restore or improve functions of people 

suffering neurological disorders. The company currently 

markets three FDA approved drugs and has one of the 

largest pipeline of clinical and preclinical therapies in the 

industry. 

The first product for which Acorda completed clinical 

development in Ampyra. Ampyra treats patients with 

Multiple Sclerosis (MS). MS is a disease affecting the 

brain and the spinal cord. By attacking the central 

nervous system, the disease causes the nerves to 

deteriorate and it can therefore disable communications 

between the brain and the rest of the body. Depending 

on which nerve is damage it can affect vision, sensation, 

coordination and any movement.  Although there is no 

treatment for MS, Ampyra helps managing the 

symptoms. The drug is taken as simple pills by the 

patients. The treatment improves walking in patients and 

it was demonstrated by an increase in walking speed in 

patients taking Ampyra. 400,000 people are living with 

MS in the US and most of them have walking difficulties. 

Ampyra improves greatly patients and  

 

 

patient’s family everyday life, but at a cost. A 30 day 

supply of Ampyra costs more than $1,000 but is covered 

by Medicare and Medicaid for patients diagnosed with 

MS. Moreover, Acorda created a patient assistance 

program to help people who have been prescribed 

Ampyra but cannot afford it. Also, Acorda Therapeutics 

systematically give away the treatment for free for two 

months for patients who are not participating in 

Medicaid or Medicare as not every patients respond to 

the drug effectively, it is called the First Step program. It 

means that all the patients paying for Ampyra are patients 

who are responding very well to the treatment, and are 

therefore willing to pay or get their insurance to pay a 

premium price. For the past three years that Acorda has 

been using first Step, it has been proved profitable as 

patients enrolled in the first step program are more 

persistent than those who were not. For the year ended 

December 31, 2014, Ampyra generated $366.2 million in 

revenues. Ampyra is today a standard of care for doctors 

with patients experiencing walking difficulties. 

Acorda Therapeutics also markets two other products: 

Qutenza and Zanaflex. Qutenza are patches to be applied 

on damaged hyperactive pain nerves. By being applied 

directly to the skin it delivers the drugs directly and a one 

hour application can provide up to three month of relief. 

Qutenza is mainly used on patients suffering from 

shingles. Qutenza is only applied by healthcare 

professionals, patients cannot have Qutenza on hand. 

The last product marketed by Acorda is Zanaflex, a drug 

managing spasticity. People suffering spasticity undergo 

painful or rigid muscles and spasms both during the day 

and the night. It is again targeting people with MS but 

also spinal cord injury or any kind of brain trauma or 

strokes. Zanaflex capsules are taken multiple times daily 

by patients because of the short duration of effect. 

Zanaflex accounted for 22% of the company’s total 

revenue in the latest quarter. 

 

Pipeline  

  

Acorda Therapeutics’ goal is to become a leader in both 

developing and marketing therapies to improve, or 

restore functions of people having experienced or 

undergoing neurological disorders. The company 

therefore invest a lot in Research and Development to be 

able to expand its product portfolio. Acorda’s pipeline is 

quite wide. According to the CEO Ron  
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Cohen, Acorda is currently ‘in a strong position to have 

three late stage clinical programs’. Indeed, three different 

therapies are currently at phase 3, Plumiaz being at the 

most advanced stage. Plumiaz is a potential treatment for 

patients with epilepsy who experience seizure clusters 

(periods of increased seizures). It would be prescribed to 

patients as a nasal spray. Patients would need to have the 

drug on hand as it would need to be taken just after an 

initial seizure to prevent multiple seizures. Acorda 

received a complete response letter (CRL) requesting 

additional clinical data for Plumiaz. The company 

announced in May that it will conduct three new clinical 

trials that will lead to a new drug application (NDA) re 

submission in early 2017. Acorda’s management believe 

that Plumiaz could generate more than $200 million in 

annual sales. 

Continuing with the late stage pipeline, CVT-301 is 

Acorda’s other most advanced program. Acorda acquired 

Civitas Therapeutics in October 2014 for $530.01 million 

in order to get the complete and global rights for CVT-

301. The treatment being developed would help patients 

with Parkinson’s disease (PD) experiencing OFF 

episodes to return to an ON state. OFF episodes are 

characterized by tremor, muscle stiffness and impaired 

ability to move. By inhaling the right amount of L-dopa, 

patients could avoid off episodes of their disease. This 

treatment is currently the highest priority for Acorda. The 

company aims at filing an NDA by the end of 2016. 

Acorda projects that CVT-301 US peak sales would be 

greater than $500 million. 

The last program in the late stage pipeline is 

Dalfampridine, which is the molecule also used in 

Ampyra, that could also solved post-strokes walking 

issues. This addresses the walking issues caused by 

strokes.  A stroke is caused by the rupture of a blood 

vessel, which reduced the amount of oxygen carried to 

the brain therefore causing brain damage. Approximately 

half of the people surviving a stroke, or three million 

people, will have to live with mobility impairment. 

Acorda is currently conducting   phase 3 clinical trials 

since December 2014. 

Regarding the earlier stage clinical pipeline, Acorda is 

currently developing three major programs. The 

Cimaglermin Alfa, currently in phase 1b clinical trials is a 

treatment for heart failure, a chronic condition where the 

muscle is unable to pump enough blood to meet the 

body’s need for oxygen. Also in phase 1 is rHIgM22, an 

antibody being studied for the treatment of MS on 

patients experiencing an acute relapse. Finally, Acorda is 

working on the development of CVT-427, which is an  

 

investigational agent for the treatment of acute migraine. 

CVT-427 would be an inhaled treatment, entering the 

body through the lungs and therefore reaching the brain 

shortly and bypassing the digestive system. The phase 1 

study is expected to begin before the end of the year. 

 

Porter’s Five Forces 

 

The bargaining power of suppliers can be classified as 

relatively high. Indeed, Alkermes therapeutics is Acorda’s 

main supplier. Alkermes manufactures both Ampyra and 

Zanaflex for Acorda. Acorda signed an agreement with 

Alkermes (formerly Elan) in 2003 and is committed to 

purchase at least 75% of the material for Ampyra from 

them. Acorda uses Pantheon as a second manufacturing 

source for Ampyra, in case Alkermes is unable or 

unwilling to meet Acorda’s manufacturing requirement.  

Following the agreement, Acorda is not allowed to 

purchase more than 25% of its product from Pantheon. 

Moreover, the only supplier of 4-aminopyridine, or 

dalfampridine, the main component of Ampyra, is Regis 

Technologies. If for any reasons Regis was to experience 

technical difficulties or delays it would be very hard and 

costly for Alkermes and Acorda to find alternative supply 

arrangements. 

  

The bargaining power of customers is low. Customer 

who are being prescribed Acorda’s products do not have 

any other choice. Ampyra especially is the only drug 

improving MS patients’ walking capacities. Moreover, 

patients are not really sensitive to prices. The drugs 

developed by Acorda are mostly supported by Medicaid 

and Medicare, and when it is not the case, Acorda Patient 

Assistance program can reimburse part or all the 

medication cost. The demand for Acorda’s product is 

currently inelastic: for example, the effects of spasticity 

are so severe for patients and their family that no matter 

the price of Zanaflex, patients will still get prescriptions. 

Moreover, the number of customers is likely to grow in 

the following years. 

 
The intensity of existing rivalry is high. The industry is 

highly competitive and other biotechnology firms are 

engaged in research or marketing of treatment for 

neurological diseases. Acorda is also competing with 

generic drug manufacturers as they are trying to get the 

rights to manufacture generic version of Ampyra. 
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The threat of substitutes is low.  Although there can be 

complements, there are actually no real substitute for 

Ampyra and the patent goes out to 2027. Although 

generic version of Zanaflex have been available for a few 

years, it did not significantly affect Acorda’s growth.  

 

The threat of new competitors is low. The barriers to 

enter are very high as biotechnology firms require a 

tremendous amount of capital to be invested in Research 

in Development in order to start a firm. Additionally, 

Acorda focuses on neurological disorder, which is a very 

specialized area in which only few people are experts. 
 

Macro Environment  

 

Multiple Sclerosis is an inflammatory disease that causes 

severe nerve damage. The population affected vary 

greatly between countries and within age groups and sex. 

Most people are diagnosed with MS between the age of 

20 and 40 years old. MS is a degenerative disease meaning 

that people can experience the first symptoms only years 

after the first diagnosis. Nevertheless, one out of 4four 

MS’ patients will experience walking difficulty at the time 

of the diagnosis. It is the most widespread neurological 

disorder condition today. Patients with MS rarely become 

severely disable or completely paralyzed. The most 

common symptoms include muscle weakness and spasms 

as well as problem with balance that causes walking 

difficulties to many patients- the walking difficulties are 

treated by Ampyra. In a poll of more than 2000 people 

affected by MS, 87% declared they experienced 

decreasing walking ability. There is no cure for MS, only 

medications to calm the symptoms and improve patients’ 

life. About 2.5 million people in the world live with MS, 

and it is estimated that 200 new cases are diagnosed every 

day in the US. In 2017 as per shown in the below graph, 

the global MS market is due to reach 21.5 billion.  

 

 

 

It has also been proved that people with MS mainly live 

above the Ecuador line. A 2013 research covering 80% of 

the world population showed that people getting less 

exposure to the sun (therefore less vitamin D) were more 

likely to develop MS. The map below shows prevalence 

of MS per 100,000 people, the countries most affected by 

the disease are the further from the Ecuador and are the 

US, Canada and Western Europe, where Acorda is selling 

Ampyra through licensing agreements. 

 

 

Acorda Therapeutics is also focusing on its late stage 

drug, CVT-301 that treats patients affected by 

Parkinson’s Disease (PD). This should be a huge market 

for Acorda as management estimated that if approved, 

CVT-301 could generate more than $500 million 

annually. Currently, an estimated seven to ten million 

people are diagnosed with Parkinson’s disease, one 

million being Americans. Incidence of PD increases with 

age. The population is currently aging as a result of the 

baby boom generation entering their elderly years. The 

number of elderly will grow by a large average of 2.8% 

annually until 2030 which is the highest growth forecast 

since the 1930’s. 

 

 These macro data and the potential healthcare coverage 

improvement in the US could lead Acorda Therapeutics 

to further increase its revenue and sales volume. It is very 

unlikely that a cure for MS is found in a near future as 

specialists do not yet agree on what causes the disease, 

and as effective treatment for MS vary a lot from one 

patient to another. The downside risk for Acorda here is 

scientists finding a cure for Parkinson’s disease. Many 

biotechs receive tremendous amount of funding and are 

developing treatments for PD. 
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Management  

 

 Ron Cohen, the current CEO of Acorda is also the 

founder of the company. He has been CEO and 

president since 1995. Ron Cohen is an award winning 

CEO and doctor (he completed his residency in internal 

medicine and is board certified in internal medicine). Dr. 

Cohen was named NeuroInvestment’s CEO of the year 

and was recognized by PharmaVoice Magazine as one of 

the 100 Most Inspirational People in the 

Biopharmaceutical Industry. He is a recipient of the 

Ernst & Young Entrepreneur of the Year Award and is 

an inductee of the National Spinal Cord Injury 

Association’s “Spinal Cord Injury Hall of Fame.” Dr. 

Cohen was also recognized by the New York 

Biotechnology Association “Business Leader of the 

Year”. Ron Cohen is an educated, influential CEO that is 

truly involved and truly understands the processes in its 

company. 

 He most importantly serves as Chairman of Emerging 

Company Section at the Biotechnology Industry 

Organization (BIO), which is the largest trade 

organization for the biotechnology industry. In other 

words, BIO is an organization lobbying in the US. Its 

Executive position in BIO gives Ron Cohen a word to 

say in the lobbying process and a special insight of the 

biotechnology industry. 

Ron Cohen is very influential in the Biotech industry. 

Acorda therefore heavily relies on the service of its CEO, 

who is very unlikely to leave or retire any time soon. 

Cohen is the main strategist in Acorda’s commitment of 

remaining a leader and an innovator in neurology. 

 

 

 

 

Financials  

 

FY 2014 

2014 has been a very profitable year for Acorda 

Therapeutics. The company managed to increase its 

revenue by almost 20%, mainly thanks to Ampyra net 

revenue of $366.2 million, up 21% from the prior year. 

Zanaflex’ sales increased as well: overall revenue from 

Zanaflex for the full year 2014 was $15.3 million, 

including US sales, as well as royalties received from 

Actavis, a generic producer, and their sales of generic 

tizanidine (component of Zanaflex).  Acorda’s 

normalized NOPAT in 2014 was $134 million or 28% 

higher than the previous year, and is forecasted to 

reach $188 million at the end of 2015. Acorda manages 

to constantly increase revenue as per shown in the 

below table.  

 

 The increase in revenue goes with a continuous 

increase in Research and development and in Selling, 

General and Administrative expenses. The increase in 

those costs account for ongoing work on the marketed 

products and for costs related to phase 3 trials. The 

below table shows Revenue in orange, SG&A in green 

and R&D in yellow, showing that the expenses are 

growing together with revenue but also showing that 

the margins are quite high: 36.78% for the LTM 

SG&A margin and 25.67% for R&D margin.  

  

 

It is also in 2014 that  
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Acorda completed the acquisition of Civitas 

Therapeutics for $530 million, which explained the 

issuance of long term debt. Despite Civitas’ 

acquisitions and strong investment in the late stage 

pipeline, Acorda managed to stay cash flow positive 

with a free cash flow of $69.9 million at the end of 

2014, which highlights the firm’s ability to generate 

profits. 

 

Concerning FY 2015 guidance, the management team 

is confident. The Ampyra revenue guidance from the 

last earnings call in October was raised to $430 million.  

It is almost certainly going to be surpassed as Ampyra’s 

sales grew a robust 21% in the latest quarter and has 

been growing continuously throughout the years. 

Ampyra sales account for 89% of the company’s sales 

revenue, the remaining 11 % being Zanaflex, Qutenza 

and royalties. Moreover Acorda’s CFO, Michael 

Rogers, mentioned in the call that he expects the 

company will still be cash flow positive at the end of 

the year. The LTM Debt to Equity ratio is about 30%.  

Looking in the future, the company wants to be 

prudent about further issuance of debt, and the CFO 

declared that he was not willing to issue new debt in 

case of early stage product acquisition, but that he will 

be more flexible with use of leverage regarding 

commercial, cash flow generating assets. 

 

Valuation  
 

 

The valuation of Acorda Therapeutics is based on a 

proforma that values the company with a discounted cash 

flow model and focus on the company’s return on 

invested capital. A summary of the outputs of the 

valuation is attached to this report and can be found on 

the last page. When valuing Acorda, a slow decay  

 

growth rate has been utilized to determine the speed of 

reversion toward long term stability. The intrinsic value 

of the firm is quite sensitive to the risk premium. A 1.5% 

premium has been added to the United States’ risk 

premium of 5.5% linked to the overall risk in the 

biotechnology industry. 

The revenue growth rates for FY 2015 and FY 2016 are 

analysts’ median estimates of 1.1% and 6.3% respectively. 

In the following years revenue growth has been set to 

decline to reach a revenue growth for the long-term of 

3% which is assuming revenue growth to follow long-

term GDP growth.  

The following financial metrics are used to attain a 

valuation of the company converging to sub-industry 

averages through the continuing period. A conservative 

approach has been utilized in valuing Acorda 

Therapeutics. The LTM operating cost to Revenue ratio 

is 78.5%, and it is unlikely that he company will manage 

to decrease operating costs, it is more likely on the 

contrary that Acorda increases its operating cost, this is 

why Operating cost are set to be 80% in the long term.  

NPPE margins has been set to be constant, remaining at 

8.8%. According to the proforma, Acorda is currently 

creating value as per its latest ROIC/WACC ratio of 

3.25.  

 

Additionally, ACOR stock price fell dramatically after the 

last earnings call on October 22nd, even though 

management gave investors quite a bullish guidance. The 

reason for this 16% fall to $25.78 after the earning call is 

that Ron Cohen mentioned potential lawsuits to occur in 

the near future. Indeed, some party issues Inter Partes 

Review (IPR) petitions against Acorda. IPRs were 

challenging four of Acorda’s five Ampyra’s patents. 

Acorda of course is opposing the IPR petitions. Investors 

overreacted to this announcement as some of them are 

not familiar with IPRs.  An IPR essentially allows third 

parties (without any restrictions, so anyone may file one) 

to contest the validity of a patent. Then, the patent’s 

owner files a response explaining why the IPR should be 

denied institution.  Third party already filed IPR against 

Acorda in the past and it never hurt the company really. 

IPR are very common in the biotech industry (as well as 

in technology) and 86% of the claims are cancelled by the 

petitioners. While some investors were not educated 

enough to IPRs, some others saw this drop in price as a 

good opportunity to buy the stock, and ACOR price 

already went up to reach $38.19. The stock is still 

significantly undervalued. 

 

According to the assumptions utilized in the valuation 

ACOR has an upside potential of 38.79% with a one year 

target of $51.88. 

 

 

Summary 

 

Management is very confident in the firm’s ability to 

further grow Ampyra’s sales. Acorda is also highly 

dedicated to research and its pipeline is seen as a priority. 

Acorda’s potential for growth is tremendous. The risks 
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linked to the biotechnology industry, the political 

announcement and the last earning calls made Acorda’s 

stock price drop but the stock was already undervalued. 

It proves to be a good investment opportunity since the 

company has a healthy balance sheet and capital available 

in order to pursue its growth and improve its pipeline. 

 

 

 

Sources: 

- Acorda therapeutics , 10-K 

- Capital IQ 

- Bloomberg 

- www.census.gov 

- www.acorda.com  

- www.statista.com 

- www.vitamindcouncil.org 

 



Siena Market Line 
1st week of December 2015 

 

 8 

Analyst  Current Price  Intrinsic Value  Target Value  Divident Yield 

Coralie Cornern $37.38 $51.39 $51.89 0%

Peers Market Cap.

Sector Healthcare Professional Title Comp. FY2012 Comp. FY2013 Comp. FY2014

Industry Biotechnology DepoMed Inc. $1,149.15 Cohen, Ron Founder, Chief Executive Officer, President and Director$3,847,359 $3,918,022 $4,045,181

Last Guidance October 22, 2015 0 Rogers, Michael Chief Financial Officer $0 $4,352,774 $1,295,066

Next earnings date February 16, 2016 Akorn, Inc. $3,752.26 Wasman, Jane President of International, General Counsel and Corporate Secretary$3,448,808 $2,159,622 $2,334,282

Isis Pharmaceuticals, Inc. $7,414.87 Hindman, Andrew Chief Business Development Officer $0 $0 $5,167,666

Enterprise value $1,585.43 Emergent BioSolutions, Inc. $1,503.99 Carrazana, Enrique Chief Medical Officer $1,190,489 $1,618,845 $1,663,699

Market Capitalization $4,449.48 Lawrence, David Chief of Business Operations $1,184,205 $1,204,121 $0

Daily volume 0.22 Impax Laboratories Inc. $3,108.24

Shares outstanding 43.16 ACADIA Pharmaceuticals Inc. $3,796.31 Revenue EBITDA Norm. EPS Standard Error of "Surprise"

Diluted shares outstanding 43.36 Aegerion Pharmaceuticals, Inc. $294.58 Last Quarter 27.95% 0.00% 93.75% 27.79%

% shares held by institutions 26.01% Last Quarter-1 2.44% 0.00% 82.35% 27.05%

% shares held by insiders 2.11% Total debt/Common Equity (LTM) 0.30 Last Quarter -2 0.20% 0.00% 0.00% 0.07%

Short interest 18.00% Cost of Borrowing (LTM) 5.56% Last Quarter -3 13.72% 0.00% 9.52% 4.06%

Days to cover short interest 9.73 Estimated Cost of new Borrowing 5.91% Last Quarter -4 11.88% 0.00% 150.00% 48.14%

52 week high $45.45 Altman's Z 2.36 Standard error 4.9% 0.0% 28.0% 11.76%

52-week low $25.50 Estimated Debt Rating B Standard Error of Revenues prediction 4.9%

5y Beta 1.55 Current levered Beta 0.93 Imputed Standard Error of Op. Cost prediction NM

6-month volatility 40.55% LTM WACC 7.93% Imputed Standard Error of Non Op. Cost prediction 28.0%

Convergence Assumptions

Money market rate (as of today) 0.37% Base year (LTM) Convergence period (Sub-industry) Adjustment per year Tobin's Q 80%

Risk-Free rate (long term estimate) 2.93% Operating Cash/Rev. 0.00% 0.00% 0.0% Excess cash reinvestment Money market rate

Annual increase (decrease) in interest rates 0.1% NWV/Rev. 2.93% 2.93% 0.0% Other claims on the firm's assets $0.00

Marginal Tax Rate 37.5% NPPE/Rev. 8.84% 8.84% 0.0%

Country Risk Premium 7.0% Dpr/NPPE 26.05% 21.05% -0.5%

NOPAT MARGIN 34.09% 21.50% -1.3%
Forecast Year Revenue Growth Forecast Revenue ($) Forecast Op. Exp./Rev. 78.49% 80.00% 0.2%

LTM $479.63 SBC/Rev. 6.99% 2.47% -0.5%
FY2015 1.1% $484.71 Rent Exp./Rev. 1.29% 0.72% -0.1%

FY2016 6.3% $515.03 R&D/Rev. 25.67% 18.28% -0.7% DCF Valuation 100%

FY2017 9.1% $561.99 E&D/Rev. 0.00% 0.00% 0.0% Relative valuation 0%

FY2018 28.7% $723.44 SG&A/Rev. 36.78% 24.02% -1.3% Distress Valuation 0%
FY2019 25.7% $909.51 ROIC 24% 13.29% -1.12%

FY2020 18.1% $1,074.10 EV/Rev. 2.35x 2.57x 0.02x Revenue Growth  deviation Normal (0%, 1%)

FY2021 -4.5% $1,026.29 EV/EBITA 6.11x 7.46x 0.14x Operating expense deviation Normal (0%, 1%)

FY2022 7.9% $1,107.32 Debt/Equity 30% 22% -0.9% Continuing Period growth Triangular (6.79%, 7%, 7.21%)

FY2023 7.4% $1,188.95 Unlevered beta 0.78 0.87 0.01 Country risk premium Triangular (2.91%, 3%, 3.09%)

FY2024 5.6% $1,255.66 Dividends/REV 0% 1% 0.1% Intrinsic value σ(ε) $0.18

Continuing Period 3.0% $1,293.33 1-year target price σ(ε) $0.18

Forecast Year ROIC WACC Invested Capital Implied Enterprise Value Net Claims on Assets and Dilution Costs Shares Outstanding Price per Share Monte Carlo Simulation Results

LTM 24.5% 7.9% $959.33 $2,603.49 $308.50 43.16 $51.37

FY2015 26.3% 8.1% $940.49 $2,542.33 $293.00 43.16 $51.50

FY2016 19.9% 7.6% $974.89 $2,581.86 $228.16 43.16 $53.88

FY2017 20.3% 7.8% $1,039.96 $2,649.13 $172.05 43.16 $58.29

FY2018 23.7% 8.0% $1,329.17 $2,902.98 $106.61 43.16 $65.22

FY2019 22.6% 8.3% $1,646.08 $3,160.93 $39.24 43.16 $72.09

FY2020 20.8% 8.6% $1,899.27 $3,343.05 -$74.37 43.16 $75.58

FY2021 16.7% 8.8% $1,745.02 $3,167.32 -$234.43 43.16 $78.31  Sensitivity Analysis 

FY2022 18.9% 9.0% $1,823.37 $3,200.25 -$362.10 43.16 $83.15 Revenue growth variations account for 95.9% of total variance

FY2023 18.7% 9.2% $1,892.59 $3,221.69 -$485.37 43.16 $87.97 Risk premium's variations account for 2.5% of total variance

FY2024 18.3% 9.4% $1,927.22 $3,210.93 -$602.54 43.16 $91.69 Operating expenses' variations account for 1.4% of total variance

Continuing Period 13.3% 9.5% $2,093.03 0.00 Continuing period growth variations account for 0.2% of total variance

Acorda Therapeutics, 

Inc.
ACOR BULLISH

CENTER FOR GLOBAL FINANCIAL STUDIES

Market Data

General Info Management

Past Earning Surprises

100% of all rent expenses are capitalized and amortized 'straightline' over 10 years

100% of all R&D expenses are capitalized and amortized  'straightline' over 10 years

 The 3σ(ε)-adjusted intrinsic value is $51.39; the 3σ(ε)-adjusted 

target price is $51.89; and the analysts' median target price is 

$41.13

Valuation

Monte Carlo Simulation Assumptions

1-y Return: 38.81%

Industry Outlook (Porter's Five Forces)

Current Capital Structure

Proforma Assumptions

All base year ratios linearly 

converge towards the Sub-

industry ratios over an 

explicit period of 10 years

General Assumptions Other Assumptions

Capitalization 

Items' Forecast Assumptions

E&P expenses are not capitalized

50% of all SG&A expenses are capitalized and amortized  'straightline' over 10 years

Valuation Focus

Bargaining Power of Suppliers (0th Percentile), Bargaining Power of Customers (71th Percentile), Intensity of Existing Rivalry (67th 

Percentile), Threat of Substitutes (100th Percentile), Threat of New Competition (100th Percentile), and Overall (85th Percentile).

 


