
 
    

 

 

Company Description: REV Group, Inc. designs, manufactures and distributes specialty vehicles, 
aftermarket parts, and services. The company was founded in 2010 and is headquartered in Milwaukee, WI. 
Rev’s segments that they are involved in are Fire and Emergency, Commercial, and Recreation. Fire and 
Emergency segment offers essential needs like; ambulances, fire apparatus, school buses, mobility vans and 
municipal transit buses. The Commercial segment delivers industrial and commercial services through 
terminal trucks, cut-away buses, and street sweepers. The Recreation segment provides consumer leisure 
through recreational vehicles and luxury buses.  

 

BUY 
Current Price: $24.93 
Target Price: $31.55 
Market Cap: 1.63B 
ROIC:              6.23% 
WACC:            8.43%  
Gross Margin:  12.72% 
 

 

 

 

Thesis: REV Group Inc. is a new company that 

has entered the market in just February this year. 
The CEO, Tim Sullivan, loves when people ask why 
they named it REV. REV is not an acronym. A 
statement   that drives home our company’s 
commitment and momentum to connect and 
protect communities through our products. They 
strive to drive, protect, innovate, and serve their 
customers every day. This company is just starting 
to feel out the market, but already has a great grasp 
on the fire and emergency segment, which drives 
their revenues. They are making moves through 
innovation and acquisitions, which will lead to 
further growth.     
 
 

Catalysts:  
 Short Term(within the year): 

Continue to win more contacts, such as the 
recent contract in Los Angeles County 

 Mid Term(1-2 years): Look to 

continue to take out competitors through 
acquisitions like in recent years  

 Long Term(3+):  Finish the five year 

contract with Los Angeles County and keep 
proving to cities around the nation that they 
are the best and here to stay  
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Earnings Performance: 
REV Group, Inc. has not met its first three revenue estimates. This is because they are using the $275 

million that they rose from their IPO in early 2017 to pay back their current debts. Other parts of the raised 

money from the IPO have been invested into securities, such as money market accounts, certificates of 

deposit, or commercial papers. REV’s revenues have jumped around 10% from $1.9 million to $2.1 million 

from third quarter of 2016 to third quarter 2017. Sales are increasing, showing a growth from $2.3 billion to 

$2.4 billion. Their margins have stayed consistent, but EBITDA margin has gone from 5.04x to 4.79x. The 

adjusted EBITDA also grew from $157 million to $162 million. These are great signs, showing that they are 

moving in the right direction. Their biggest segment is Fire and Emergency. REV was happy to announce in 

their Third Quarter Results that their best segment grew 20% from $218 million to $262 million. This had the 

big impact when they went throw the acquisition with AutoAbility.  

          

 

 

 

Strategy: 
REV Group, Inc. has many different plans 

to continue their growth. One of those plans 

is actually in effect at the moment. This plan 

involves releasing their eleven new products 

throughout 2017 and some of 2018. REV 

believes that the fact that they are so diverse 

will only help them in all types of growth 

from their products. REV believes they will 

see growth opportunities in rising municipal 

spending, a growing aged population, 

growing urbanization, growing student 

populations, and from surveys saying there 

is a increasing popularity of outdoor and 



 
    

 

active lifestyles. Along with these, they will always have the replacement factor of existing in-service vehicles. 

Also CEO, Tim Sullivan, believes that after the effect from the Great Recession, there will be several years of 

incremental demand due to the under-investment from people and companies. 
     

 

Market Sector: 

REV Group, Inc. breaks its company down into three different segments. These segments are Fire 

and Emergency, Commercial, and Recreation. Fire and Emergency makes up 40%, Commercial is at 35%, 

and Recreation is 25%. These are great segments to be a part of because none of these segments will exist for 

the foreseeable future. Over the past year and a half, REV has introduced eight new products, and plan on 

releasing 11 more with help from their acquisitions by the end of 2017. Most of the new products that they 

will be releasing are also handicap accessible too, which is a step up in means of transportation.  Most 

recently, REV wanted to come up with a plan on how to increase their commercial segment, since they are 

graded the best in the business when it comes to Fire and Emergency. They did this by winning a contract to 

provide Los Angeles County Metropolitan Transportation Authority, with 295 to 305 buses over a 5-year 

period. This has created a great backlog that REV is very excited about considering that they are producing all 

the busses in California. In their third quarter, results its quoted, “Customers continue to choose REV for its 

ability to quickly deliver quality products tailored to their specific needs.” 

       

   

   

 

Debt:  

REV Group, Inc. has maintained their debt and never let debt become a problem. When looking into 

what makes up their debt, a person will mention that they are paying for a new facility and small term loan. 

Both of these come hand in hand. In the company’s eyes, this is the right move to jump into another level of 

growth. The new facility is named ABL Facility and makes up $227 million and the loan makes up $75 

million. Both debts will be fully paid off by April 25, 2022. Lastly, REV offers bonds and notes, with an 8.5% 

coupon rate, which will contribute a little more to their debt.        



 
    

 

 

Competitors:  

REV Group, Inc. does not have many competitors that produce such a wide variety of vehicles like 

they do. Among REV’s lineup of brands, a person can find vehicles that help fight fires, transport patients to 

emergency rooms, shuttle passengers to the airport and unite families across the country. Their main 

competitors will only focus one segment instead of all of REV’s 29 different brands. Recently, REV was able 

to generate a large amount of revenue through one of their main rivals. REV Group purchased rival Kovatch 

Mobile Equipment Corp. Not only was this a smart move to help with bringing in more revenue and entering 

a new area in Pennsylvania but also it was REV Group taking out their main competitor. It does not end their 

when talking about rivals. Just in the past couple months, they acquired another company that was competing 

with their wheelchair accessibility products. REV Group acquired the company named AutoAbility. This once 

again brought new ideas and growth to the table. This company offers converter of rear-entry mobility vans 

for consumer, commercial, and taxi markets. Complementary products to REV’s side entry mobility vans sold 

through ElDorado Mobility. Through this acquisition, REV expanded distribution and dealer network 

optimization with REV’s mobility and bus dealer networks. 

 

 

 

Conclusion:  

 Rev Group, Inc. is a stable company that is going to be around for years to come. They are a 

company that continues to innovate and find ways to eliminate their competitors while making money 

through them at the same time. Everywhere you go you can see REV’s products at work helping people to 

the best of their ability. From putting out fires to helping a child in a wheelchair get to school. I believe that 

this company is currently undervalued and will see growth in the future since they just had their IPO earlier 

this year and not many people know.    

 

 

 

 



 
    

  


