
 
    

 

 
 

Company Description:  Steven Madden, Ltd. 
Designs and manufactures fashion footwear 
for women, men and children. The company’s 
shoes are sold through Steven Madden retail 
stores, department stores, and apparel and 
footwear specialty stores and online. Steven 
Madden offers include sportswear, jeans, 
outwear, intimate apparel, eyewear, hosiery 
and jewelry and retail. 

BUY 
Current Price:  $49.00 
Target Price:  $71.04 
Market Cap:  2.92B 
Beta:   0.91 
P/E Ratio:                   22.08 
 

 

 

 
Thesis: Steven madden is a brand that is highly 
positioned in the retail industry. The company 
delivered robust financial results and is making its 
way to important investments for the future. Steven 
madden is experiencing a very high growth in their 
international business. Their revenue has been 
growing significantly the past years and still 
estimating a high growth in their sales and earnings, 
as well as generating shareholders return over the 
long-term.  
 
 

 
Catalysts:  

x Short Term(within the year):International 
Business growth, expanding the company’s 
capabilities through acquisition 

x Mid Term(1-2 years): High growth in the 
retail industry 

x Long Term (3+):  Opening new platforms 
and expanding more internationally. 
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Steven Madden: SHOO 
Ala Saidi 

Sector:  Consumer Discretionary 
Industry: Textiles, Apparel and Luxury Goods 
Current Price: $49.00 
Target Price:$71.04 
 



 
    

 

 
Industry Performance Store/Web: 
Retail industry ranks among the top US industries. The retail sales attracts close to 30% of the total consumer 
spending in the US.  Yet, Rough times may be hitting the industry hard; but quick look at Steven Madden’s 
performance during the past year gives a hint that anything in the retail industry is actually amiss. 2017 was the 
year of digital discovery. So many people has assumed that Amazon for instance was the giant of the industry 
and every good will be purchased online. Well, that was not the case. Most big stores like Walmart and Target 
were all moving aggressively into the same online pitch. Analysts believe that 2018 will be the year of technology, 
were most retailers will focus on creating a new operating models that will be mainly let the customers have 
control on what is the most convenient way for them to shop whether it is in store or online. Steven Madden 
stated that they are looking forward for the upcoming year for them to create what is most trendy for their loyal 
customers.  

 
 
 
Business Description:  

Steven Madden, Ltd. Designs and manufactures fashion footwear for women, 

men and children. The company’s shoes are sold through Steven Madden retail 

stores, department stores, and apparel and footwear specialty stores and online. Steven Madden offers include 

sportswear, jeans, outwear, intimate apparel, eyewear, hosiery and jewelry and retail. It operated through five 

business segments: wholesale footwear, wholesale accessories, retail, first cost, and licensing. The wholesales 

business boasts seven divisions: Madden Girl, Steven. Steve Madden Men’s and Stevies; in addition to Daisy 

Fuentes, Betsey Johnson, Olsdenboye accessories business through licenses. The company is New York based 

and rings up to 92% of its sales in the United States. Steven Madden shoes and accessories are similarly sold in 

Mexico, South America, Europe, Asia, Australia and Middle East and India. There 120+ Steven Madden-owned 

stores in the USA. Steven Madden have a 3y growth on their revenue in US and 4.21% 3y international growth.  



 
    

 

 

Operations: 

Steven Madden’s wholesale operations represents almost 85% of the revenue. Where footwear contributes 
65% of that total. There company’s retail owns 120 stores. The retail business accounted for 15% of sales in 
year 2012. Steve Madden’s success is a result of its focus on the wholesale operations. As the company is 
growing their segments, their gaining is not only from their footwear but also in their accessories business. 
Indeed, gains by the wholesale business is the primary sales driver in recent years. 

 

  

Financial Performance: 

Steven Madden’s sales have been jumping since year 2012. Their total sales have jumped by 24% in year 2012 
compared to year 2011. After rising more than 50% in their previous annual comparison. 2012 was a main 
year for rapid rising sales. Followed by the same continued success. Looking at 2017, the year was great for 
the company. Net sales have increased by 10.5% to $1.5B. The adjusted EPS rose by 10.3% to $2.24. 

  



 
    

 

Ownerships:  

Institutions own 115.42% of Steven Madden 
Float. Investment advisors own 81.52% of the 
float with BlackRock Inc being the top holder 
12.82%. Individuals come on the second place 
owning 8.03% of the float with the founder 
and creator himself Madden Steven that holds 
7.59% on hand followed by Rosenfeld Edward 
0.82%. Hedge Fund Managers own 3.84% of 
the total float. There are no interesting 
movements in the ownerships; this could mean 
that investment advisors and hedge fund managers are not expecting anything outstanding for the moment.

 

 

Revenue: 

As stated, the company has been doing great for the past year the company grew by 10.51% in their revenue. 
The Company’s revenue was a little over $1.55B. Currently the Company has a revenue of $1.59B. Most 
revenue generated from their wholesale division that represents 82.41% of the total sales, that is $1.27. 
Looking at the segments, Footwear is where the company gets its most revenue from that is 65.8%, retail 
17.6% and accessories 16.6%.Accordingly, the company’s gross profit is 71.5% from total wholesales and 
28.5% from retail. 

 



 
    

 

The year-to-year revenue growth is currently at 7.1% and expected to keep increasing for the following 10-15 
years with a slower pace. The major revenue growth in 2017 was due to the expanding of the company’s 
international business. As their international net sales have increased by 15% for the year. The operated 
markets  Canada and Mexico have both show a very strong growth also the SM in EU joint venture have 
continued on exceeding the company’s expectation in sales and earnings. Steven Madden will keep 
experiencing a high growth with a slower pace for the upcoming 5-12 years. A growth rate of 6.7% in 2018 
with a revenue of $1.6B, 5.7% in 2019 with a revenue of $1.7B, 5.9% in 2020  with a revenue of $1.8B and 
5.6% for 2021 and 2022 similarly with a revenue reaching $2B. The growth will be a result of the high growth 
in the retail industry as well as the new launching of the new joint ventures in China and Taiwan and the 24 
new locations in Asia and eventually other countries. The firm believes that Asia represents a major growth 
opportunity for them. 

 

 

Competition: 

Given the diversity of brands within every retail category, retail firms often launch and manage brands that 
compete with one another. Certainly, retail is known for being a very competitive industry. Most companies 
in this sector are looking for new ways to be creative and unique in order to attract customers and sell their 
products. Retailing does not only focus on tangible stores now but also on online stores, which brings even a 
higher competition between the firms. Looking at the table below, we notice that few of the competitors have 
a negative revenue while Steven Madden is on the top. Mainly reflecting the revenue and EPS growth that the 
company experienced. Steven Madden has a ROIC/WACC ratio of 1.40, which means that the company is 
creating value. 

 



 
    

 

 

 

Conclusion:  

In conclusion, I recommend the Steven Madden stock as a buy at its current price of $49.8. I have also 
projected a one-year target price for the stock that is $71.04. Based on my analysis, Steven Madden will keep 
experiencing a high growth on their upcoming years. The industry as well has a high potential of increasing 
and growing in the long-term. Financial analyst have a recommendation of 57.1% Buy and 42.9% sells and 
0.00% which means that they believe that there is a potential of growth within the company.  

 

 

 

 

 

 

 

 

 

 

 



 
    

 



 
    

 

 


